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OCTOBER 27 th, 28 th & 29 th

Letter From The President
Dear FPA of Long Island Symposium Attendee,
It seems very strange to me to be writing to you in these extremely
unprecedented times and I hope this finds you well and that you will
continue to be in the coming months! Despite these challenging
circumstances everyone now finds themselves in, our goal is to
continue to be proactive and thrive as an organization. We want
to continue to provide you, our members, with timely, informative
information that will assist you in your practice. Because of this, we
know how important this Symposium is to our members, and our
committee has been working hard putting together quality topics,
presentations, and speakers.
Unfortunately, the ongoing impact of the COVID-19 pandemic means
that it is increasingly difficult to host an in-person Symposium that will
keep everyone safe and deliver an experience that everyone expects
and can enjoy. However, we still wanted to give you the opportunity to
hear quality speakers and gain valuable knowledge, that is helpful to our
financial profession. So, this year, our 2020 FPA of Long Island Symposium,
Surviving & Thriving In Times of Crisis:The New Normal, is going virtual.
Over these three mornings, we will be hosting an online Symposium where participants will have the
opportunity to earn up to 9 CE credits. Each general session will give you the opportunity to hear the most
up to date information on timely topics from industry professionals ranging from the new tax laws to prudent
political predictions. Each session, generously supported by our sponsors, will bring you new insights and
thought-provoking ideas that we can take with us and share with our clients.
I would like to take this opportunity to personally thank our new Board Member and my Symposium Co-Chair,
Donna LaScala, RFC, CFDA® for her tirelessly efforts in putting this Symposium together. She was thrown into
this position in a time of transition, with little to no notice, and jumped in with both feet quickly to make this
years’ Symposium a success! Her passion for our profession and Chapter has not gone unnoticed. Additionally, I
would like to extend a thank you to our committee members, Robert Tollin, CRMP, CDLP, of Nationwide Mortgage
Bankers Inc., Stephen Abramson, CPC, CLU®, ChFC® of APS Pensions and Financial Services Inc., Steve Conroy, Moss
Kaufman, CFP®, CPA, of Network Capital Services and Craig Ferrantino, CWS® of Craig James Financial Services.
We are a small but fierce group making good things happen for the benefit of our members and sponsors.
Our Board of Directors has also really stepped up to the plate this year as well. At the beginning of the year
no one would have predicted the times we are currently living in. Not only has our Board continued to serve
their clients throughout these many months, but they have continued to volunteer their time and talents to
assist our Chapter in adapting during these difficult times. Whether it is our Pro Bono work, or our many
Zoom Fee Advisor Round Tables, NexGen or Program Meetings, they rose to the occasion and worked hard to
make sure our Chapter continued to move forward and that our members were not affected in any way.
Lastly, I would like to take this opportunity to acknowledge our Chapter Executive, Elissa Weick. Elissa has
and continues to amaze our Chapter with her intuitiveness and her attention to detail. She has been able to
transform the Chapter into a well-oiled machine. She is clearly helping to make the Chapter great again!
We look forward to “seeing” you, our members and our colleagues and sponsors over these three days. Be
well and enjoy our Symposium, Surviving and Thriving in Times of Crisis:The New Normal.
Here is to putting 2020 to rest and moving forward with new opportunities.
Mark A. Badami, CFP®, CLTC
FPA of LI President

Mission Statement
The Financial Planning Association of Long Island Chapter, through its program meetings and annual symposium,
provides an educational and networking forum for professional financial planners so they may provide the
highest level of service to their clients.
We promote activities on Long Island to benefit the financial planning profession, our members and the general public.
The Long Island Chapter will continue to build and retain a growing membership with a shared vision.
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The FPA would like to thank Michael Rolston for his assistance in putting this journal together.
Phone: 631.512.3952 • Email: design@michaelrmedia.com

Letter from the Symposium Co-Chairpersons
Dear Colleagues,
Welcome to the 2020 FPA LI Virtual Symposium, Surviving
& Thriving in Times of Crisis: The New Normal. As always, the
Annual Symposium provides a forum for all individuals in
finance professions across Nassau, Suffolk and the surrounding
areas an occasion to come together to engage in an exclusive
educational opportunity. 2020 has proven to be uniquely
challenging for all of us, whether we were making the transition
to working from home, had school aged children learning
remotely, or aging parents that needed our care, we ALL had
ONE thing in common: we needed to pay extra special attention to
our clients, our businesses and our colleagues to help each other through this time of crisis.
With that in mind, the Annual Symposium Committee put our heads together and developed a completely virtual
program for our members and affiliated colleagues. The agenda includes nine general session presentations featuring
industry experts such as Dr. Quincy Krosby from Prudential, Dr. Kevin Elko from Jackson, Alex Oxenham, CFA of
Hilton Capital as well as Brian Levitt and Nick Kalivas of Invesco. Our esteemed colleagues Steve Abramson, Robert
Tollin, Moss Kaufman and Bob Goldfarb will provide timely information on pensions, taxes and mortgages. Steve
Krameison from American Portfolios will discuss everything we need to know about cyber security. Rounding out
the line-up is Donna Stefans, Esq. with estate planning and important Medicaid updates.
Knowing that many of you are still working from home or just returning to the office on a limited basis we designed
the program to be informative, interactive and entertaining while always keeping education top of mind. Your “Box
of Swag” has items from our sponsors as well as this Journal which provides their contact information and our
conference attendees are enjoying special treats courtesy of our virtual lunch sponsors.
A special thanks goes out to the Symposium Committee for all of their hard work towards putting together a
terrific program under such unusual circumstances and to Elissa Weick, our Chapter Executive, whose tireless efforts
kept us all on track and focused on bringing this event to all of you.
“Through perseverance many people win success out of what seemed destined to be certain failure.”
Benjamin Disraeli
We hope you enjoy these three days of informative and exciting presentations and look forward to a time when we
can be together in real time!
Sincerely,
Mark A Badami, CFP®, CLTC
Donna E LaScala, RFC, CDFA®

The FPA of Long Island would like to thank all of the amazing Sponsors of this year’s Symposium. We are so grateful for
their continued support of our Chapter. Without them we would not be able to provide our members with these timely
topics across the many disciplines of Financial Planning and Practice Management!

Presenting Sponsors

NETWORK
CAPITAL SERVICES

Lunch Sponsors

Mailing Sponsor

Special Thanks To

Symposium Schedule
All sessions will be conducted through the Zoom platform. Zoom links will be sent to all registered participants
prior to the Symposium. A unique code will be provided at the end of each session. Attendees are responsible for
submitting that code for CE credits for each session.

Day 1 – Tuesday, October 27
8:15am – 8:30am • Symposium Announcements
8:30am – 9:45am • “Economic and Financial Market Outlook and Election Implications”
Presented by: Hilton Capital Management • Speaker: Alexander Oxenham, CFA
9:45am – 10:00am • Break
10:00am – 11:15am • “What is a Cash Balance Plan,Where Does it Fit”
Presented by: APS Pension and Financial Services Inc. • Speaker: Stephen Abramson, CPC, CLU®, ChFC®
11:15am – 11:30am • Break
11:30am – 12:45pm • “An Investment Professionals Guide to Information Security”
Presented by: American Portfolios Financial Services • Speaker: Steve Krameisen
Lunch Sponsor • Innovator ETFs

Day 2 – Wednesday, October 28
8:15am – 8:30am • Symposium Announcements
8:30am – 9:45am • “2020 Income Tax Update”
Presented by: TD Ameritrade • Speaker: Robert L. Goldfarb, CPA, PFS, CGMA®, CFP®, CFE, DBAFA, DBAFE
9:45am – 10:00am • Break
10:00am – 11:15am • “The Impact of Economic Indicators on the Global Economy and Global Markets”
Presented by: Prudential Financial • Speaker: Dr. Quincy Krosby
11:15am – 11:30am • Break
11:30am – 12:45pm • “The Grey Divorce: Helping Your Clients Protect Assets and Property”
Presenting Panelists: Moss Kaufman, CFP®, CPA, Donna E. LaScala, RFC, CDFA®, & Robert Tollin, CRMP, CDLP
5:00pm – 6:00pm • Virtual Networking After 5… Cocktails and Conversations
Sponsored by: Tullamore Dew
Lunch Sponsor • Fountaingate Gardens

Day 3 – Thursday, October 29
8:15am – 8:30am • Symposium Announcements
8:30am – 9:45am • “Navigating Volatility: Election 2020 and Concentration Risk in the S&P 500”
Presented by: Invesco • Speakers: Nick Kalivas & Brian Levitt
9:45am – 10:00am • Break
10:00am – 11:15am • “Pandemic Update in Estate Planning, Asset Protection and Medicaid Changes”
Presented by: Stefans Law Group PC • Speaker: Donna Stefans, Esq.
11:15am – 11:30am • Break
11:30am – 12:45pm • “How to Swim Your Best Race in Choppy Waters”
Presented by: Jackson National Life Insurance • Speaker: Dr. Kevin Elko
Lunch Sponsor • Puleo Delisle, PLLC

Course Descriptions – Day 1
Session 1
8:30am – 9:45am • CE Credit
“Economic and Financial Market Outlook and Election Implications”
Presented by: Hilton Capital Management
Speaker: Alexander Oxenham, CFA
Alexander Oxenham is Partner and Co-Chief Investment Officer, at Hilton Capital Management, LLC
which he joined in 2011 from HSBC Private Bank in New York. At HSBC, Mr. Oxenham was a Senior
Portfolio Manager and Voting Member on the HSBC Private Bank Investment Policy committee for
the Americas’ region. Prior to HSBC, Mr. Oxenham worked in portfolio management for Mercantile
Bankshares, Bankers Trust Alex Brown / Brown Advisory and Bank of America. Mr. Oxenham holds a
B.S. in International Business from the University of Maryland, College Park, an M.B.A. in Finance from
American University and is a CFA charter holder. Alex is also a member of the CFA Institute and the
New York Society of Security Analysts.
Topic Description: This presentation will discuss the impacts of COVID-19 and the Election have had and will continue

to have on the economy and financial markets. He will touch on the disconnect between the “V” shaped recovery within
the financial markets compared with the potential “W” shaped or erratic economic recovery we are experiencing. With
the Election fast approaching, Alex will discuss the potential outcomes and what market impacts may occur.
While economic growth will likely be slower than we would like with the right mix of fiscal, monetary and broad virus
containment measures (Social Distancing etc.) the economy can likely continue to improve while we wait for medical
researchers to deliver on an acceptable vaccine. Markets are now functioning again and the Fed is appropriately focused
on ensuring accommodative policy, thereby fostering effective improvement in broader financial conditions.

Session 2
10:00am – 11:15am • CE Credit • NYS Insurance Credit • CPE Credit
“What is a Cash Balance Plan, Where Does it Fit”
Presented by: APS Pension and Financial Services, Inc.
Speaker: Stephen Abramson, CPC, CLU®, ChFC®
Stephen Abramson is the President and founding partner of APS Pension & Financial Services, a midsize consulting and actuarial firm employing twenty-two professional and support staff specializing
in pension and pension-related services. For over 40 years, APS has been providing closely held
businesses with financial services including pension design and administration, business succession
planning, and wealth preservation planning. In 2015 APS Investment Management was established
to provide fiduciary services to 401(k) and 403(b) plans and in 2018 APS Wealth Management, a
Registered Investment Advisor (RIA), was established to provide investment management services
to individual clients and retirement plans replacing his previous relationship with a Broker/Dealer. He has taught
professional level education programs for the American Society of Pension Actuaries; lectured to various professional
groups, including the National Conference of CPA Practitioners, The NYS Society of CPAs, Nassau Bar Association,
the C.W. Post Tax Institute, and the National Institute of Pension Administrators; and conducted continuing education
seminars for Certified Public Accountants for 35 years. He is co-author of Plan Smart, Retire Rich published by McGraw
Hill; author of Advisor’s Guide to Qualified Plans originally published by Aspen Publishing and Retirement Financial
Management for Clients Approaching Retirement published by Aspen Publishing.
Topic Description: This program will discuss the differences between a traditional defined benefit plan and a cash

balance plan and how those different design features make the cash balance plan unique. The IRS considers a cash
balance plan a “hybrid,” i.e. some features of a defined contribution plan and some features of a defined benefit plan. We
will identify how each of the hybrid features benefits the plan sponsor including the ability to provide different benefits
for each owner, coordinating a cash balance plan with a 401(k) plan, and proper allocation of costs to owners based on
their age and benefits rather than their ownership percentage. This is a plan that should be considered by all multiple
owner businesses that are considering higher contributions and deductions available in defined benefit plans.

Session 3
11:30am – 12:45pm • CE Credit
“An Investment Professionals Guide to Information Security”
Presented by: American Portfolios Financial Services
Speaker: Steve Krameisen
Throughout his more than 35 year career in the financial services industry, Steve Krameisen has held
senior management and executive level technology positions at Fortune 50 companies and leading
corporations, including: MetLife Broker/Dealer Group, First Allied Securities, Cetera Financial Group,
People’s United Bank, Gerstein Fisher, and Nathan & Lewis Securities. In 2015, he formed Wealth Tech
Consulting, LLC, an information technology consultancy geared specifically for the financial services
industry. He now serves as chief information security officer for America Portfolios. Krameisen
earned his Bachelor of Science from the State University of New York (SUNY) at Oswego, followed
by enrollment in a Master of Science program at Baruch College, with a focus in computer methodology theory and
technique. Krameisen, a member of the Financial Services Institute (FSI), is a past speaker at FSI events, as well as at
Securities Industry and Financial Markets Association (SIFMA) conferences.
Topic Description: We will focus on what we mean when we say information security and why we should care. In

addition, we will cover specific areas that every financial services business should be protecting, as well as discuss how to
best manage these risks.
Information Security refers to the processes and methods used to protect electronic, print or any other form of confidential
and private information. There are numerous FINRA and SEC regulations document requirements that we all need to pay
attention to.What should we protect? You all have different practices and work with clients in various ways. But the one most
critical common thread is the obligation to protect your customers’ personally identifiable information, or PII. We will explore
the areas within your business that could be vulnerable to “data leakage.” How can we best manage the risks? Whether we like
it or not, every business owner needs to be thinking about risks to their business. How do I practically safeguard my business
from a security breach? What tools, personnel and/or contracts should I consider based upon my business profile?

Become an expert in Defined Outcome ETFs™
Contact your local wholesaler and schedule a webinar to learn how to buffer your
clients against losses.*
The first ten advisors to schedule a webinar will receive a personalized Yeti mug.
ROB LARSEN
Regional Sales Consultant | NYC, Long Island, NJ
rlarsen@innovatoretfs.com

Leading the Defined Outcome ETF Revolution™

FOR FINANCIAL PROFESSIONAL USE ONLY
*Innovator’s Defined Outcome ETFs are not approved on all brokerage platforms, please contact your compliance department if you are unsure the Funds are available. Innovator cannot
provide literature or any promotional material to advisors who represent firms without distribution agreements. The Funds have characteristics unlike many other traditional investment
products and may not be suitable for all investors. For more information regarding whether an investment in the Fund is right for you, please see “Investor Suitability” in the prospectus.
Investing involves risk. Principal loss is possible. All rights reserved. Innovator ETFs are distributed by Foreside Fund Services, LLC.

2020 may have slowed some of us down,
but nothing can stop us.
Sometimes the most difficult years are the ones
that end up making us stronger.

2020 Broker-Dealer of the Year Winner*
Wealthies 2020 Award Winner for Service**
No. 3 Best Company to Work for in State of New York
* Based on a poll of registered representatives conducted by Investment Advisor magazine, those broker/dealers rated highest by their
representatives are awarded “Broker-Dealer of the Year.”
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**Wealthmanagement.com Industry Award finalists are selected by a panel of independent judges made up of subject matter experts in the
industry. Award is based on support provided to AP’s affiliated people and does not reflect public customers nor their account performance.
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APS Investment Management Inc.

Retirement Plan Consulting / Design
Actuarial Consulting
ERISA 3(38) Fiduciary Services
IRS / DOL Compliance
Qualified Plan Annual Administration
Fiduciary Due Diligence and Assessments
Custom Investment Policy Statement (IPS)

***** ”We Don’t Succeed Unless You Do” *****
APS and its affiliates have been serving retirement plan sponsors, plan
participants and private wealth clients since 1977 with a professional staff of
17 having average experience of more than twenty years. Our goal is to
design a customized solution for you and your company that will fit your
unique needs. As retirement plan and investment professionals we have a
long history of success. Our wealth management services are fee based only
and we adhere to the rule that ongoing communication with our clients is
part of our culture.
Stephen Abramson, CPC, CLU, ChFC
President
steve@apspension.com
(516) 238-9639

Steven Musmanno, MBA, CIO, CCO
Chief Investment Officer
smusmanno@apspension.com
(646) 645-3742

1 Huntington Quadrangle
Suite 2S04
Melville, N.Y. 11747

apspension.com
(516) 228-8444
(516) 228-8457 Fax

Course Descriptions – Day 2
Session 1
8:30am – 9:45am • CE Credit • CPE Credit
“2020 Income Tax Update”
Presented by: TD Ameritrade
Speaker: Robert L. Goldfarb, CPA, PFS, CGMA®, CFP®, CFE, DBAFA, DBAFE
Widely recognized as a national leader in the public accounting field, Robert Goldfarb has twice
been named as one of the Top 100 Most Influential People in Accounting by the highly regarded trade
publication Accounting Today. With more than 35 years of accounting and advisory experience, Bob has
long dedicated himself to providing premier client service and to sharing his knowledge by mentoring
and training junior staff whenever possible.
He has appeared on TV news, written several books on taxation updates, served as the technical
editor of Clinton Administration Tax Legislation and is regularly called upon to speak at events for
the American Institute of CPAs, many State Societies of CPAs and the National Conference of CPA Practitioners, of
which he served as Past President. Bob is a member of the New York State Board of Public Accountancy, appointed
by the New York State Board of Regents to this regulatory position. He is a member of the New York State Society
of CPAs and chairs the Long Island Tax Professional Symposium.
Topic Description: At the end of this session participants will be familiar with many of the tax law changes enacted in
2019 and 2020. Participants will have a better understanding of the changes in the current Federal Income Tax Rules and
Regulations; principally individual tax and business tax provisions.

Session 2
10:00am – 11:15am • CE Credit • NYS Insurance Credit
“The Impact of Economic Indicators on the Global Economy and Global Markets”
Presented by: Prudential Financial
Speaker: Dr. Quincy Krosby
Dr. Quincy Krosby is Prudential Financial’s Chief Market Strategist. In this capacity, she provides a
perspective on the global macro-economic environment and financial markets. Previously, Quincy was
the chief investment strategist at The Hartford, and global investment strategist at Deutsche Bank asset
management. She also held global markets positions at Credit Suisse and Barings.
Before coming to Wall Street, Quincy Krosby was a U.S. diplomat, serving in Washington and United
States embassies abroad, including a posting as energy attaché at the U.S. Embassy in London. In
addition to numerous assignments at the U.S. Department of State, she served as Assistant Secretary of Commerce, and
represented the United States to the International Monetary Fund, positions which require confirmation by the U.S.
Senate. Quincy studied at the London School of Economics where she earned her master’s and doctoral degrees.
She is frequently quoted in the financial press and appears often on business television.
Topic Description: The course focus is on the importance of monitoring the broad range of financial conditions in

determining the health of markets. These include global central bank actions in terms of interest rates, currencies, credit
conditions, economic data, earnings and fiscal initiatives. In addition, the course will examine the market reaction(s) when
conditions weaken and deteriorate. This will focus on how different asset classes respond to higher interest rates, weak
earnings and deteriorating economic indicators.

Session 3

NETWORK
CAPITAL SERVICES

11:30am – 12:45pm • CE Credit • CPE Credit
“The Grey Divorce: Helping Your Clients Protect Assets and Property”
Panelists: Moss Kaufman, CFP®, CPA, Donna E. LaScala, RFC, CDFA® & Robert Tollin, CRMP, CDLP
Moss Kaufman, CFP®, CPA, has spent his entire career in the financial services industry as a banking trainee, an
insurance agent, agency manager and then as an independent broker. He has his series 6, 22 and 7 securities
licenses, became a CFP® in 1994 and enrolled to practice before the IRS in 1996. He also is a Fellow of the
National Tax Practice Institute and is certified in long term care. Moss has an active financial planning and tax
practice for which he prepares 400 individual and trust returns a year.
Moss has presented to be FPA, NATP, NYSIA and NCCPAP in addition to lecturing before civic and community
groups as a financial planner and tax adviser. He also volunteers and has served on many boards and committees
including being the past president of the FPA-LI.
Donna E. LaScala, RFC, CDFA® is affiliated with American Portfolios Financial Services, Inc., a broker/dealer located
in Holbrook, NY. She has been in the financial services profession for over 25years and is dedicated to providing a
personalized approach to meet each client’s needs and individual goals.
Donna is a member of the New York State Council on Divorce Mediation, is trained as a Collaborative Financial Neutral,
is a member of Long Island Collaborative Divorce Professionals (LICDP) and the IACP (International Association
of Collaborative Professionals). In this capacity, she assists in the valuation of assets during separation and divorce
proceedings including retirement accounts, personal accounts and closely held small businesses. She assists clients in
building a roadmap for their post-divorce financial future and helps mediators and attorneys develop and execute
equitable distribution of assets with a personalized client-centered approach.
Robert Tollin, CRMP, CDLP has been a mortgage consultant since 2001. Throughout his career he has been very
active in educating Financial Planners, CPA’s, Attorneys, and REALTORS alike in finding the best loan programs
for purchasing and refinancing residential real estate. Robert offers a consultative personal approach while
reviewing the pros and cons of all mortgage loans and lines of credit.
Robert has been a longtime supporter and sponsor of many meetings and Symposiums for both the National
Conference of Certified Public Accountants Professional and Financial Planning Association. He is a licensed New
York State Instructor in real estate; providing continuing education credits for REALTORS through the Long
Island School of Real Estate. He is proud to hold a special Certified Reverse Mortgage Professional designation
which only 145 individuals nationwide currently have.
Topic Description: This course, presented by a CDFA (Certified Divorce Financial Analyst), CDLP (Certified Divorce Lending
Professional) and CPA (Certified Public Accountant) will focus on the unique challenges facing those in the 55 and older community
during divorce proceedings. Using case studies, the three professionals will discuss the issues facing your older clients from an asset,
property and tax perspective and how you can employ different tools and the services of other professional colleagues to achieve
the best possible results. Retirement account equitable distribution, social security disparity, capital gains on real estate, the use of a
reverse mortgage for refinancing or new purchases and the tax implications of it all will be discussed in detail.
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A successful divorce settlement
is the result of putting the pieces
of the puzzle together in such a
manner that both divorcing parties
come out of the divorce whole.

Moss J. Kaufman, CFP®, CPA
Network Capital Services, Inc.
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516-652-8371
rtollin@nmbnow.com
www.nmbnow.com/rtollin

Long Island Collaborative
Divorce Professionals

Nationwide Mortgage
Bankers, Inc.

Go it alone
without
being on
your own.

Build a valuable business or join
a business you can build value in.

Maximize your independence.
tdainstitutional.com/explore
TD Ameritrade Institutional, Division of TD Ameritrade, Inc. member FINRA/SIPC. TD Ameritrade is a trademark jointly owned by TD Ameritrade IP Company, Inc. and the
Toronto-Dominion Bank. © 2020 TD Ameritrade.

Course Descriptions – Day 3
Session 1
8:30am – 9:45am • CE Credit
“Navigating Volatility: Election 2020 and Concentration Risk in the S&P 500”
Presented by: Invesco
Speaker: Nick Kalivas & Brian Levitt
Nick Kalivas is a Senior Equity Strategist for Invesco’s exchange-traded funds (ETFs), where he works
on researching and developing product-specific strategies, as well as creating thought leadership to
position and promote the smart beta and factor-based equity ETF lineup.
He joined Invesco in 2014. Prior, he spent the majority of his career in the futures industry, delivering
research, strategy, and market intelligence to institutional and high-net-worth clients in the equity
and interest rate markets. He was a featured contributor for the Chicago Mercantile Exchange and
provided research services to the New York based global macro commodity trading advisor where
he supplied insight on equities, fixed income, foreign exchange, and commodities. Mr. Kalivas has been quoted in The
Wall Street Journal, Financial Times, Reuters, The New York Times, and by the Associated Press, and has made numerous
appearances on CNBC and Bloomberg.
Brian Levitt is a Global Market Strategist for North America at Invesco. In this role, he is responsible
for the development and communication of the firm’s investment outlooks and insights.
Mr. Levitt joined Invesco when the firm combined with Oppenheimer Funds in 2019. He started at
Oppenheimer Funds in fixed income product management in 2000 and then transitioned into the
marco and investment strategy group in 2005. Mr. Levitt has been quoted in the press,
including Barron’s, Financial Times, and The Wall Street Journal. He has appeared on CNBC, Bloomberg,
and Yahoo! Finance.
Topic Description: As we shift to the last quarter of the year, the upcoming election will be on the minds of many clients
and advisors. Invesco’s Brian Levitt will present on the many misconceptions surrounding the markets and elections.

With the markets approaching new highs daily and under the leadership of a select group of companies, many have
expressed concerns of a runaway market and overweight in the S&P 500. Nick Kalivas, Invesco Sr. Equity ETF Specialist,
will discuss ETF market flows, fundamentals and valuations, as well as balancing risk going forward.

Session 2
10:00am – 11:15am • CE Credit • CPE Credit
“Pandemic Update in Estate Planning, Asset Protection and Medicaid Changes”
Presented by: Stefans Law Group PC
Speaker: Donna Stefans, Esq.
In addition to being the lead Estate and Elder Law attorney at Stefans Law Group, Donna Stefans is the
President of Summit Tax Advisors. She is also a Registered Investment Advisor with Cetera Network
Advisors LLC.
Donna Stefans’ practice focuses on providing services for Elder Law & Estate Administration, Special
Needs Estate Planning, Asset Protection Planning, Retirement Income Planning, Income Tax Preparation
and Estate Tax Planning. Her experience as an attorney, with an extensive knowledge in taxation, gives
her the tools necessary to help individuals accomplish their estate planning goals and financial needs.
Ms. Stefans is the Vice Chair of the New York State Bar Association, Elder Law section, Financial Planning Committee.
She is also a member and active participant of the: National Academy of Elder Law Attorneys, National Academy of
Special Needs Planners, National Aging in the Place Council, Financial Services Institute, Financial Planning Association,
and the Nassau and Suffolk County Bar Associations. Her passion is helping to advocate and educate both attorneys and
individuals in the ever changing world of Elder Law, Estate Planning, and Planning for all aspects of a person’s financial life.
Topic Description: This presentation will assist your clients in being prepared during this global pandemic and beyond.

It includes discussions on lifetime planning for life care needs and emergency situations; including “The Fabulous 4” vital
documents and more.

You will understand the available choices of Trusts in Elder Law, giving you facts to help you make educated decisions on
whether a Last Will and Testament or Living Trust is best and what you need to know about protecting assets and gifting
to children. In addition our interactive discussions will help you navigate through The SECURE Act and how it affects all
of us, as well as the pros and cons of The CARES Act and their effect on Long Term Care.

Session 3
11:30am – 12:45pm • CE Credit
“How to Swim Your Best Race in Choppy Waters”
Presented by: Jackson National Life Insurance
Speaker: Dr. Kevin Elko
Dr. Elko received his Bachelors in Biology Education and Coaching from California University of
Pennsylvania. He then went on to West Virginia University where he received two Masters and a
Doctorate and was later inducted into West Virginia University Hall of Fame.
He went on to intern at the United States Olympic Committee in Colorado Springs. In Sports, he
has consulted with various successful NFL teams including the Pittsburgh Steelers, Dallas Cowboys,
Philadelphia Eagles, Miami Dolphins and New Orleans Saints. In college sports, Dr. Elko has worked
with seven BCS National Championship Football Teams including the University of Miami, LSU,
University of Alabama and Florida State University.
In the business world, Dr. Elko focuses on helping organizations in the areas of Leadership, Goal Setting, and various other
motivational topics. His corporate clients have included ING, Tyson Foods, Abbott Labs, LPL Financial, The Hartford,
Genworth, Jackson National Life, Pioneer Investments, Morgan Stanley, Bank of America, Merrill Lynch, and Sun Life just
to mention a few.
Dr. Elko is the author of four books, Nerves of Steel,The Pep Talk,True Greatness: Mastering the Inner Game of Business
Success and Touchdown: Achieving Your Greatness on the Playing Field of Business and Life.
Topic Description: During this unprecedented time, many of you are being challenged like never before through an

ever-changing landscape. Change is the order of the day and it is this change that creates choppy water. It is necessary
today that one does more than survive the change but, because of the constant change and turbulence, one must thrive
through change. However, many times we become stuck in our mental process to move through the acceptance of
change and never thrive in changing times. What is causing us to be stuck and not excel is the way we are talking to
ourselves about the events around us and by changing our inner dialogue we can change our outward results.
This seminar teaches one to connect with others during these times which is the exact opposite of what we usually do.
One’s natural reaction during change is to run for cover and simply wait for the change to be over with. But there is a much
more effective way and that is connection with others during these times. In fact, when one feels connected to, they are
calm, secure and not anxious but when there is no connection the exact opposite feelings are experienced. Changing and
challenging times are the best time to build one’s business to a stronger level and realize your toughest times are your best
times. Finally, Dr. Elko will discuss how to position your conversations to create business and seize the opportunity.

444 Route 111
Smithtown, NY 11787
Phone: (631) 715-3490
Fax: (631) 715-3491
Email: realestate@pdlaw.com

Experienced Attorneys
Dedicated Exclusively to Your
Real Estate Needs

Christopher J. Delisle
Christopher A. Garcia

Eric Fracasso
Invesco Senior Advisor Consultant
Phone: (516) 675-2136
Eric.Fracasso@invesco.com

Charles Jonas
Invesco Senior Advisor Consultant
Phone: (516) 591-9317
Charles.Jonas@invesco.com

Expanding

opportunities.

Improving
lives.
At Jackson®, we believe in building stronger communities
through financial education and empowerment.

We’re proud sponsors of the
2020 FPA Annual Conference.

Jackson is the marketing name for Jackson National Life Insurance Company® (Home Office: Lansing, Michigan) and Jackson National Life Insurance Company
of New York® (Home Office: Purchase, New York). Jackson National Life Distributors LLC.
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CENTER FOR LIFE CARE PLANNING

Our Family Helping Your Family
Through The Journey Of Life

At Stefans Law Group PC we focus on
creating successful planning strategies for your
Estate & Elder Care needs and wishes

Marilyn Stefans, E.A.,CFP®

·
·
·
·
·

Karen Muir Young, ESQ

Estate Planning
Elder Law & Advocacy
Asset Protection Plans
Income Tax Services
Caregiver Support

Donna Stefans, ESQ, AIF®

·
·
·
·
·

Ann Doyle, CSSD

Katherine Lalor

Retirement Distribution Strategies
Geriatric Care Management
Irrevocable Trusts
Probate & Estates
Medicaid Benefits

We look forward to assisting you with your
Asset Protection & Life Care Plan
137 Woodbury Rd., Woodbury, NY 11797
www.stefanslawgroup.com
t 516.692.2744 • f 516.692.2746
Admitted to Practice Law in New York & Florida

JULY is an open architecture 401(k)
services company specializing in hi-touch,
tech-enabled retirement plan services.

Our employees have served as plan experts to advisory firms, advisors, and
employers in the small and micro 401(k) plan market for over 25 years. Over the
last decade, our in-house software development team has built a host of proprietary
technology solutions to streamline, automate, and simplify all facets of retirement
planning to make processes rewarding and easy for our clients.

julyservices.com | 888.333.5859

On behalf of

We would like to Congratulate
Mark Badami and Donna LaScala,
as well as the AWESOME Board of the

on planning another successful Symposium
especially during these unprecedented times.
OUR KNOWLEDGE IS
YOUR POWER
For more than 35 years, Feldman, Kramer, Monaco has been protecting clients
interests and achieving client goals.
300 Motor Parkway
Hauppauge, NY 11788
631-231-1450
www.fkmlaw.com

Retirement consultants market and distribute products manufactured
by Allianz Life Insurance Company of North America. Retirement
consultants provide education and information related to products they
market and do not provide financial or investment advice.
Lorraine Lods
Retirement Consultant
Email: Lorraine.Lods@Allianzlife.com
Phone: 516-512-2175

Allianz Life Insurance Company of North America and Allianz Life Insurance Company of New
York are affiliated companies and are not affiliated with The Financial Planning Association, the
entity that created and owns the journal being presented.

Create More Retirement
Solutions for Your Clients
Discover how homeowners 62+ can gain
greater financial peace of mind with Home
Equity Conversion Mortgage (HECM) loans.
n Eliminate monthly mortgage payments
(borrower must continue to pay for property taxes,
homeowners insurance, and home maintenance costs)
n 
Pay for expenses like caregiving and home repairs
n Make retirement savings last longer

Contact me today! (516) 512-0775
Thomas Ryall
NMLS ID: 485952
Reverse Mortgage Professional
TRyall@aag.com

Serving the
Long Island, NY area!

NMLS # 9392 (www.nmlsconsumeraccess.org). American Advisors Group (AAG)
is headquartered at 3800 W. Chapman Ave., 3rd & 7th Floors, Orange CA, 92868.
AAG conducts business in NY 58 South Service Road, Suite 210 Melville, NY 11747
(Licensed Mortgage Banker-NYS Department of Financial Services; American
Advisors Group operates as American Advisors Group, Inc. in New York.). This ad was
not approved by HUD, FHA, or any government agency. For full legal disclosure,
please visit: www.americanadvisorsgroup.com/disclosure

The Aquila Group of Funds has been providing
investment strategies to our valued fund shareholders
and their financial advisors since 1985. For over 30
years, the financial advisors who recommend the Aquila
Group of Funds to their clients have come to value our
consistent and disciplined investment approach, which
emphasizes knowing what we own while striving to
preserve and build upon the value of invested assets.
Just as importantly, they have come to value and depend
upon our uniquely- tailored high level of service for not
only our shareholders, but their financial advisors as
well. We value this trust and intend to continually strive
to maintain it.
Steve Caridi
Regional Sales Manager
Email: SCaridi@aquilafunds.com
Phone: 917.742.4118

Catherine Canadé and David Filer

Collaborative Attorneys and Mediators on the East End
Change the Way You Think About Divorce
We help couples navigate the separation and divorce process
outside of the court system. Through collaborative divorce or
mediation, we strive to help our clients achieve resolutions
that are workable, affordable, and durable, through processes
that are far more efficient and cost effective in resolving
conflict than working through the court system.

Catherine Canadé
Email: catherine@canadelaw.com
Phone: 631.308.1315
Website: www.canadelaw.com
(North Fork)

David Filer
Email: dfiler@whalenfiler.com
Phone: 631.324.1514
Website: www.whalenfiler.com
(Hamptons/South Fork)

The Center for Wealth Preservation was founded with the
mission of assisting our clients in every aspect of their
financial lives. We provide the most comprehensive and
personal service available, thus earning a reputation for
excellence in our industry. For each of our clients we strive to
help create financial stability and security for a life of greater
confidence, choice and freedom.
Nassau Location:
6800 Jericho Turnpike
Suite 202W
Syosset, NY 11791
Phone: 516-364-4203
Suffolk Location:
2929 Expressway Drive North
Suite 200
Hauppauge, NY 11749
Phone: 631-851-5700

Since 1931, American Funds, part of Capital Group, has
helped investors pursue long-term investment success. Our
consistent approach – in combination with The Capital
SystemSM - has resulted in a consistent long-term track record.
Our investment process, The Capital System, combines
individual accountability with teamwork. Each fund is
divided into portions that are managed independently by
investment professionals with diverse backgrounds, ages
and investment approaches. An extensive global research
effort is the backbone of our system.

Anthony Camilleri
Vice President
Email: Anthony.Camilleri@capgroup.com
Phone: 631.300.9269
Website: www.capitalgroup.com/advisor

We have been helping financial and insurance
professionals provide innovative solutions for their clients
for 100 years - see what we can do for you!
Crump Life Insurance Services, a leading third party
distributor and service provider of insurance and retirement
products, is part of Truist Insurance Holdings, Inc., the sixth
largest insurance broker in the world. Crump supports the
distribution of traditional and variable life, annuity, long term
care and linked benefits, disability, and health products with
the industry’s premier sales team, underwriting, new business,
operations support, and technology services. Crump’s family
of brands includes: RiskRighter, Tellus Brokerage Connections,
TIME and Truist Life Insurance Services.
Michael Malinowski
Sales Vice President
Email: Michael.Malinowski@crump.com
Phone: 631.861.2439
Website: www.crumplifeinsurance.com

Encore
Luxury
Living
IS PROUD TO SUPPORT THE

FINANCIAL PLANNING
ASSOCIATION OF
LONG ISLAND

A SENIOR RENTAL COMMUNITY
encoreluxuryliving.com | 516.802.2800
300 Jericho Turnpike | Jericho, NY 11753

Hines Securities, Inc., member FINRA/SIPC, is the brokerdealer affiliate of Hines, a privately owned global real
estate firm with over 4,410 employees globally, offices in
23 countries and a presence in 219 cities as of June 30,
2019. Over the last 60+ years, Hines has built a reputation
as one of the world’s leading commercial real estate firms
and as of June 30, 2019, had assets under management
of $124.3 billion. Hines is one of the world’s largest real
estate investment managers according to Global Investment
Managers 2019, Institutional Real Estate, Inc., with the
ranking based on the total gross value of real estate assets
under management as of December 31, 2018.

Tom Lester
Regional Director
Email: Tom.Lester@Hines.com
Phone: 617.913.0942
Website: www.hinessecurities.com

For more than a decade, Morningstar Investment Services
has made partnering with fee-based financial advisors the
centerpiece of their business, offering portfolios designed
to help you take your practice to the next level. Each
mutual fund, stock, active/passive, and ETF portfolio is
built the Morningstar way. Built using objective, rigorous
research, the portfolios are created to help deliver superior
risk-adjusted returns.

Todd W. Schaul
Regional Sales Director, NY, NJ
Morningstar Investment Services, LLC
Phone: 877.626.3224, ext. 7
Website: www.mp.morningstar.com

John Hancock is a company built on trust and integrity.
Throughout our rich history which spans more than 150
years, we have remained true to the ideals on which our
company was built, while also encouraging fresh insights
and new ways of thinking. Whether it’s helping our clients
plan for their financial future, helping local communities
grow stronger, or helping our employees chart a course
for their careers, we’re committed to offering help every
step of the way. Because for us – a promise made, is a
promise kept.

Steven Person
Regional Vice President -  Northeast Division
Email: steven_person@jhancock.com
Phone: 516.297.0437
Website:
www.buildyour401kbusiness.com/steven_person

Schwartz, Fang & Keating, P.C.

60 Crossways Park Drive West, Suite 301
Woodbury, NY 11797
(516) 488-0100 • www.inheritlawyers.com
We provide legal representation for Estate and
Retirement Planning, Probate and Elder Care
that advances client-driven goals aimed at
safeguarding families and wealth. With over 30
years of experience, we serve Long Island, New
York City, and New Jersey.

Help clients live the
retirement they envision.
Reimagine retirement income solutions by combining the Nationwide Destination℠ 2.0
variable annuity with the Nationwide Lifetime Income Rider+℠ (Nationwide L.inc+) Suite.
The Nationwide L.inc+ Riders are optional income benefits available on certain Nationwide
variable annuities at an additional cost. A variable annuity is a contract purchased from an
insurance company and is designed for long-term investing.
There is no typical retirement, and the way we think about it continues to change. So
the way we plan for retirement income has to change, too. That’s why we created the
Nationwide Lifetime Income Rider+SM (Nationwide L.inc+SM) Suite. Now, you can tailor
protected income to your clients’ unique needs with a product that offers a variety of
payout options, guarantee levels and equity exposures.

Our commitment at Schwartz, Fang & Keating,
P.C. is to excellence and our focus is on the
individual concerns of our clients.

Visit NationwideFinancial.com/LincPlus or call our Annuity Solutions Center
at 1-800-321-6064.

Nationwide is on your side.®

investments | annuities | life insurance | retirement plans
This material is not a recommendation to buy, sell, hold or roll over any asset, adopt an investment strategy, retain a specific investment manager or use a particular account type. It does not take into account the specific
investment objectives, tax and financial condition or particular needs of any specific person. Investors should discuss their specific situation with their financial professional.
A variable annuity is a contract you buy from an insurance company. It’s designed to help accumulate assets to provide income for retirement. It will fluctuate in value based on the performance of the underlying investment
options. You should also know that all guarantees and protections of a variable annuity are subject to the claims-paying ability of the issuing insurance company. They don’t apply to the investment performance or safety of
the underlying investment options. Underlying subaccounts are only available as investment options in variable insurance contracts issued by life insurance companies. They are not offered directly to the general public.
You may be charged a penalty if you take your money out early, you’re not yet 59 1/2 (additional 10% tax penalty) or both. Variable annuities have fees and charges that include mortality and expense, administrative fees,
contract fees and the expense of the underlying investment options.
Variable products are sold by prospectus. Carefully consider the investment objectives, risks, charges and expenses. The product and underlying fund prospectuses contain this and other important information.
Investors should read them carefully before investing. To request a copy, go to nationwide.com/prospectus or call 1-800-848-6331.
Variable annuities offer several ways to generate income, including systematic withdrawals, annuitization, both available for no additional cost.
Living benefit riders may not be available on all Nationwide variable annuities or in all states.
Variable annuities are issued by Nationwide Life Insurance Company, Columbus, Ohio. The general distributor is Nationwide Investment Services Corporation (NISC), member FINRA, Columbus, Ohio.
Nationwide, the Nationwide N and Eagle, Nationwide is on your side, the Nationwide Lifetime Income Rider+ and Nationwide L.inc+ are service marks of Nationwide Mutual Insurance Company. © 2020 Nationwide
VAV-0148AO (09/20)

NMLS #3901

I may be able to assist your
clients with their 5 goals/concerns
as they decide to move forward
into Retirement.

Longevity Legacy
Lifestyle Long Term Care
Liquidity

Have Medicare questions?
I have answers.
I’m Rhonda Cooper, a licensed sales agent in New York Metropolitan area. When it comes to Medicare, it’s important to
consider all of your options. What works well for your neighbor may not be the best fit for you. I know the ins and outs of
Medicare, and I’m ready to answer your questions and help you find a plan that fits your needs. Take advantage of my
knowledge and experience to:
•Take the confusion out of Medicare

•Receive one-on-one service

•Get help comparing plans

•Make enrolling in a plan easier

TIMOTHY M. KENNEDY

I look forward to helping you explore your Medicare options so you can enroll in a plan with confidence.

Director of Business Development
Certiﬁed Reverse Mortgage Professional
NMLS #26323, Mortgage Loan Oﬃcer
o: 631-750-0520 | m: 516-729-6040
tim.kennedy@usmortgage.com
www.usmortgage.com/tim.kennedy

It’s time to take advantage.
Rhonda Cooper

Licensed Sales Agent

516-805-3736, TTY 711
rscooperhealth@gmail.com
www.MyUHCagent.com/rhonda.cooper

Plans are insured through UnitedHealthcare Insurance Company or one of its affiliated companies, a Medicare Advantage organization with a Medicare contract.
Enrollment in the plan depends on the plan’s contract renewal with Medicare. ©2020 United HealthCare Services, Inc. All rights reserved.
Y0066_21SPRJ55189_C

Reach out to me to learn more about
Housing Wealth and the ability of using
home equity to achieve ﬁnancial goals.

SPRJ55189

US Mortgage Corporation (NMLS ID#3901). 201 Old Country Road, Suite 140, Melville, NY
11747; (800) 562-6715. Licensed Mortgage Lender: FL, NY (Licensed Mortgage Banker – NYS
Department of Financial Services, License #B500533) State Banking Departments/Regulators.
US Mortgage Corporation is licensed as a mortgage lender nationwide except for HI, MO, and
NV. For licensing information, go to: https://usmortgage.com/disclosures/ and https://www.
nmlsconsumeraccess.org/EntityDetails.aspx/COMPANY/3901.

Best practices for your business?
A subscription to Long Island Business News
STAY CURRENT, SUBSCRIBE TODAY!
Don’t miss another issue of the news and
analysis that affects you and your business.
Start your subscription by calling
1.800.451.9998 or go to subscribe.libn.com

Phone: 516-542-2004
Email: fpali@optonline.net
www.fpali.org

